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for financial software’ acquisitions made
27% 230+
of CAGR? acquisitions mapped

91« R$ 177 Mn e |
of recurrence?® cash to fund acquisitions FINTE(;@_IJ

2009

SMLLB3 IBRAB3 IGCTB3 IGC-NMB3 IGCB3 ITAGB3

(1) 2020 IDC FinTech Rankings | (2) Net revenues (2004 to 2020) | (3) Net revenues (1021) | (4) Considering the last 2 acquisitions



We operate in a sophisticated financial sector..

500+ 3,000+2 150,000,000+
Tech companies Financial institutions and fintechs Individuals and enterprises
Application Financial HHE
software products
—_— o000
o o0
R$4.6Bn/

year

(1) ABES (2020) | (2) BCB (2020)



singia

The first full banking
software in Brazil

Core banking
Investments

Credit

Payments

Foreign exchange
Service channels
Regulatory modules

singia

A reliable software for
fund administration

Administration
Controllership
Custody
Distribution
Regulatory modules

singia

An end-to-end
software for pension
funds

Asset mgmt.
Liabilities mgmt.
Service channels
ERP modules
Regulatory modules

singia

An end-to-end
software for cons.
administrators

Group mgmt.
Service channels
ERP modules
Regulatory modules

singla

singia

0 The most complete

Highly adaptable to Highly responsive to
4% inBrazil

business needs regulatory changes



singia

120+

* *

bradesco

* *
CAIXA « Santander

*
(::B_TG Pactual

singla

90+

*
# BANCODOBRASIL BRL ¢

* *
BNp PARIBAS | @1 OLIVEIRA TRUST

* vow *
I//MODAL ’I

Votorantim

sinQia

130+

*
3+ PETROS _|.r

FUNCEF

*
Pvivest  baneSprev

Sistel

singia

60+

*
e

MASSEY FERGUSON

Primo Rossi Z.\:1d}
conséreio nacional

DISBRAVE

singla

singla

eee | arge base H‘ Premium names ‘ High level of loyalty
ﬂﬂﬁ 500+ clients (1l including fintechs ~30+ years

* Multi-vertical clients, proving that a one-stop-shop portfolio enables several cross sell opportunities



Mission critical Top notch
products

clients

'

Growth and
resilience

Subscription
revenues model




Market Growth*

GSEEl)
Disruptors

investing to become competitive

4.6
4.0 3.8
3.0 3.1
20 24 2.4
Industrials & retailers

|aunching financial ventures 2012 2013 2014 2015 2016 2017 2018 2019

Incumbents
investing to remain competitive

*Source: ABES, 2020 (data for 2019), converted for RS 3.65/USS rate and Company analysis



Total Addressable Market e Highly fragmented market with
P W 500+ tech companies

-

Singia is the market
leader with only

*

‘. Clear consolidation wave due to
~—= competition and sucession

. " . The only consolidator with
s capital and track record

*Source: ABES, 2020 (data for 2019), converted for RS 3.65/USS rate and Company analysis - 1021 annualized gross revenue



Net Revenues
(RS Mn)

1st Cicle 2nd Cicle
Private Equity IPO

3rd Cicle
Follow On
RS 7 Mn RS 40 Mn

RS 362 Mn

5 acquisitions 9 acquisitions

273

+26.9% 210
175

CAGR

135142
46 | 51
9142125303739 III
° 11

2004 2005 2006 2007 2008 2009 2010 2011 2012 2013 2014 2015 2016 2017 2018 2019 2020 1Q021* 2022 2023 2024 2025 2026

\ *Annualized



Strategic and financial discipline Net Revenues

55% Growth

\ 4

free

SOLUTION ~FROMTIS

EV/Revs* 1.6x EV/Revs* 2.0x EV/Revs* 1.6x

Simply.

325.8

2020 1Q21 annualized

EV/Revs* 3.1x EV/Revs* 4.7x

* Gross revenue | 'Consider one month of ISP and three months of Simply and FEPWeb not consolidated in the results

1Q21" proforma
annualized

10



Simply

T
Y

We added new Net of
for R$17.9 Mn"
digital onboarding (+53.0% YoY)
.III
Adj. of

R$6.6 Mn*

= Acquisition of 100% of the capital by
E] the initial value of R§56.0 Mn

_I_‘ FEPWeb
Y

We added new Net of
for R$12.8 Mn? (+33.3%
digital signatures YoY)
.III
Adj. of
R$8.0 Mn*
=

Acquisition of 60% of the capital by
the initial value of R$38.4 Mn

'9 months ended on 09.30.2020 annualized; 2 12 months ended on 31.12.2020 1



Potential of cross sell

SINQId | pigital

Managerial net revenue
(RS Mn)

9.0

1Q20 1021

12



M&A pipeline Total Firepower 1021
(RS Mn)

50 213

500+ potential targets

163

230+ Companies screened

85+ NDAs

Potential Net Debt (1) Current Net Cash (2) Firepower (3)

=

-

and several other
deals under
analysis

(1) Considering: net revenues of RS 326 Mn as it was shown on slide 10; presumed EBITDA margin of 20%; presumed net debt / EBITDA of 2.5x | (2) Considering:
1021 net cash of RS 50 Mn; future payments of Simply and FEPWeb of RS 57 Mn | (3) Firepower excluding the potential leverage of future acquisitions
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..and delivered value and liquidity to our shareholders.

Daily trading volume
(R$ MN)

Follow On 80.0

IH :
— m T |‘ !h
s ———c e 1110111 34

Apr-13 Oct-13 Apr-14 Oct-14 Apr-15 Oct-15 Apr-16 Oct-16 Apr-17 Oct-17 Apr-18 Oct-18 Apr-19 Oct-19 Apr-20 Oct-20 Apr-21

70.0

+43.4%°
850
50.0

Novo Mercado (B3) 40.0

30.0

IPO

100 Base
(06 March 2013)

20.0

A"

s SQIA3 mmmm SRP mmmm |bovespa = \/olume

\ )
Y

RS 18.0 Mn ADTV
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Full corporation
since the IPO

+80%
of free float

+110k
investors?

Institutional

Retail

Luciano

Bernardo

Treasury

(1) Ref. Apr. 2021
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Board Members
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Rodrigo Heilberg  Bernardo Gomes Luciano Camargo Claudio Prado Edson Rigonatti Joao Bolonha Roberto Dagnoni

Chairman, indep. Co-founder Co-founder Independent Independent Independent Independent

HIX Fleury S E] Google Gear Ventures

Officers
4 ﬂl snda ﬁ s,

A singia

sinaa
f
i

B A
Bernardo Gomes  Luciano Camargo Paulo Dutra Thiago Rocha .
Co-founder & CEO Co-founder & COO Cco CFO & IRO
24 years at Singia 24 years at Singia 15 years at Singia 8 years at Singia .

SINQIa




Highlights

!

compromising 72% of the
follow-on proceeds

We implemented the first
payments client and
advanced our
strategy.

D

A new unity was launched
the

=
Q-

We obtained results from
Batch #8
and announced a
partnership with
an innovation hub.

134

2017

21

2017

Net Revenue (RS Mn)

-

>

175
] I I

2018 2019 2020 1Q21LTM
Adj. EBITDA (RS Mn)
V\
/\

&
39
30
19 i I

2018 2019 2020 1021LTM
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We added

We increased the assortment

We reached

Reduced the concentration

Model

The relevance was increased in +5x

Our strategy matured

We are already the biggest promoter of innovation for the financial market

18



This material was prepared by Singia S.A. (“Company”) (SQIA3:B3) and
may contain certain statements expressing management's expectations,
beliefs and/or forecasts regarding future events or results. These
statements involve risks and uncertainties that could cause results materially
different from those projections. Such statements are based on information
currently available, from Singia and the industry in which Singia operates,
and is not intended to be complete or serve as advice to potential investors,
so readers should not rely exclusively on the contained. Investment in
securities issued by Singia involves certain risks. Before making any
investment decision, prospective investors should carefully consider all the
information contained in the Reference Form, in the financial statements
with the notes and, if applicable, in the offer documents, among others.
Business, financial condition, results of operations, cash flow, liquidity or
future business could be materially adversely affected by risk factors
currently known or unknown. This presentation does not constitute an offer
to sell or a solicitation to buy any securities of Singia.




+RS 80.3 Mn vs. 1020 ( )
+RS 51.9 Mn vs. 4Q20 ( )
227.2
175.2 66.5
146.9 150.4 152.4 18.0

1Q20

2Q20

3Q20 4Q20
m Organic Inorganic

Values in RS Mn | Inorganic = Tree, Fromtis and ISP

1021

20



Total Net Revenues

229.6

185.2 674

54.0

1021 LTM-1Q20 LTM-1021

m Software Services

Record | Values in RS Mn

Recurring Revenues

(A
91.0% S

84'7%/—-

1021 ' LTM-1Q20

- % of Recurrence

LTM-1021

21



Gross profit

1021 ' LTM-1020

— (Gross margin

LTM-1Q21

Software Gross profit

1Q20 1021 ' LTM-1Q20 LTM-1Q21

@ (Gross margin

Record | Values in RS Mn

Services Gross profit

o)
26.5% 24.4%

2.8 11

1Q20 1021 ' LTM-1020 LTM-1Q21

e (5ross margin

22



Adj. EBITDA

LTM-1021

LTM-1Q20

e Adj. EBITDA Margin

Record | Values in RS Mn



Gross Cash

340.9[336.3 [ 339.7 Il =>4 1
234.0

1Q20 2Q20 3Q20 4Q20 1021

B Gross Cash

Gross Debt

76.2

71.6

45.9

2Q20

42.8 39.6

3Q20 4Q20

Loans mAcquisitions

RS MN

Net Cash

106.7

4Q20 1021

H Net Cash

24



Singia S.A. (B3: SQIA3)

an
\S=7

ri@singia.com.br

+55 (11) 3478-4788
+55 (11) 4450-4433

ir.singia.com.br

SINQIA
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